
Not sure when to sell your house? If 

you’ve been on the fence, we’ve got 

good news: It’s a great market for 

sellers! Limited inventory continues 

to drive home prices up, and the lat-

est data from the National Associa-

tion of Realtors shows that half of re-

cently sold properties were on the 

market for just 39 days. Of course, 

the decision of when to sell your 

home isn’t solely based on market 

conditions. You have to take your 

personal situation into account—and 

that’s where expert advice comes in 

handy. 

It's good to be a home seller right now ... really good. 
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Life is good for U.S. home sellers 

You’ve Got Equity on Your Side 

When the housing bubble burst, home values plummeted, sending many 

mortgages underwater. Thankfully, the tide has turned: According to Core-

Logic, only 8% of homes with a mortgage had negative equity at the begin-

ning of 2017. If you’re not sure where your equity stands, I will be happy to 

run a free comparative market analysis (CMA) to determine an approximate 

value for your home.  

There’s no single formula for determining when to sell your house. Partner 

with a pro you can trust to provide honest advice so you can do what’s best 

for you and your budget. A good agent puts service before sale and knows 

how to get things done when it’s time to sell. Looking for a pro to guide 

you in the right direction?  Call me at 239-313-9209 or email ( TomFMil-

er7@gmail.com) me your address and number and I will see where the 

market see your homes value. 
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As you can see Oct 2016 to Oct. 

2017 shows that the Cape Coral 

real estate market has shown 

steady increase and your home is 

more then likely worth more then 

you know. Now may be the time to 

cash out, maybe your kids have all 

moved or your home no longer fits 

your life style and you’re ready to 

downsize.  

When you decide to put your home 

on the market, you will need to 

have a plan in place on where you 

plan to go. You can see by the chart 

of closed sales in Cape Coral your 

homes if priced properly, will close 

in about 60 to 70 days.  Remember 

I guarantee to have your home un-

der contract in less then 60 days or 

I will pay you in cash! Of course 

some conditions apply but I guar-

antee my efforts. 
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Basic economics tells us that when the supply of something goes down and de-

mand for it goes up, the price will rise, and that is exactly what we're seeing in 

the real estate market. There are nearly 16% fewer active listings than there 

were last year, and more buyers are in the market, as I mentioned earlier. 

Another motivation to sell is that not only are homes selling for higher prices 

than in recent years, they are also selling faster. In fact, the average home in 

the U.S. stays on the market for 66 days, which is 11% faster than last year. 

Plus, mortgage rates aren't likely to stay low forever. The Federal Reserve is 

widely expected to raise interest rates again this year, and mortgage rates are 

virtually certain to increase as well. Even though mortgage rates have risen re-

cently, they are still extremely low on a historical basis, and we may see an 

even higher-than-expected level of activity this summer as people scramble to 

take advantage of the low rates while they last. 

Why now may be the time to sell 

Nobody knows for sure, To sum it up, all indications are pointing toward a 

sellers' market in most of the U.S., at least for the time being. Still, bear in 

mind that nobody knows for sure what the real estate market will do in the 

months or years ahead, and every individual market is different. With that in 

mind, make sure you do your homework and consult a professional who's fa-

miliar with your local market before making any real estate decisions. And, if 

you do decide to sell your home be sure to make the effort to do it right..  


