Here is step #1.

Ever been fishing? It’s safe to say that at some time in your life you have! One of the keys to being
successful at fishing is to fish in the right place. So the first step to being successful in the home buying
process is to start shopping in the right place. So step one is to talk to a lender to learn what amount you are
able to finance, this is the price range of homes we should be looking in. Remember just because a lender is
willing to loan you a certain amount doesn’t mean you have to spend that amount. Simply put you are
getting pre-approved for your loan and this process determining what price point we should be shopping in.

Lenders, bank loan officer or mortgage broker are resources that have access to a variety of financial
companies which offer a selection of loan options. They will find you the best loan at the lowest cost. The
Pre-approval also lets the seller know that you can purchase their home and they will take you offer
seriously. Lenders may have different programs that may help you buy the right home or offer options that
can reduce your loan fees or closing costs.

Buying a new home is a process and I am here to help you through that process. Getting pre-approved is step
one. With this information we can set up a variety of search to start narrowing the homes to check out.

But I'm getting ahead of myself. I have included in this package some information on lenders I have used in
the past. They have proven through their action that they are professional resources that can get pre-
approved. You certainly are able to use any loan officer you like but getting pre-approved is a required first
step.

As we work together you will learn that I am all about giving you all the information and support I can.
Combined that commitment with my experience and the power of REMAX we will find you the right home at

a great price and have some fun along the way. If you have questions, please contact me at 239.313.9209. Or
TomFMiller7@gmail.com

If your needs change, I will be happy to help you evaluate those needs and offer you the services that will
help you achieve your new goals. Again, thank you for choosing Tom Miller @ REMAX Realty Team.

Sincerely,

e
T o /Pillen

P.S.if yoﬁ would like a Jree no obligation home evaluation or a exclusive priority home search program, please
call us at 1-239-313-9209 or email TomFMiller7@gmail.com

Tom F. Miller, New Construction & Gulf access properties specialist

Office: 239.242.2000

Eimail: TomFMiller ‘
Fax: 239.242.2028

Cell: 239.313.9209

Each Office Independently Owned and Operated.




Don’t Let Your Luck Run Out

The “Cost of Wait-

ing to Buy” is de-
fined as the addi-
tional funds it
would take to buy
a home if prices
and interest rates
were to increase
over a period of
time.

Waiting until next
vear to buy could
cost you thou-
sands of dollars a
vear for the life of
yvour mortgage!

Don’t Let Your Luck Run Out...

Interest Rates Won't Be This Low For Long!
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€ to increase over a period of time.

Factor into the fi-
nancial decision
the amount of rent
that you are pay-
ing! The number
are loud and clear
that buying now
with lower interest
rate is the best
long term decision
yvou can make!!
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e
Get Pre-approved

Before you start looking at properties, you should get pre-approved for a mort-
gage. This lets you know approximately how much you are allowed to borrow for
your mortgage, specifies the terms of your mortgage, and it allows you to have
some of the paperwork already in place when you do find a home that you love.
It gives you an idea of the price range of homes you should see; just think of
how frustrating it would be to fall in love with a home and then discover that
you cannot afford it. Lastly, to sellers, it will demonstrate how serious you are
about buying.

Remember that being pre-approved isn’t actually getting a mortgage,
but simply what you can expect when the time comes to get one.

This chart shows you how a .5% or one-half percent interest rate increase affects a
home buyer’s purchasing power.

S |  Salestrice({20%Down) |

- Max Loan - 45% 5% 55% @ b%

P& Amount

| $1,000 154,000 245,000 235,000 219,000 208,000

- $1,200 236,000 295,000 280,000 265,000 250,000
$1,400 276,000 245,000 325,000 310,000 252,000

- $1,600 316,000 385,000 372,000 350,000 333,000

- $1,800 356,000 445,000 420,000 335,000 375,000
$2,000 396,000 455,000 465,000  44D,000 413,000

Calculate Your Budget.

Getting pre-approved for a mortgage lets you know that maximum amount that you
can borrow for your mortgage. However, this isn’t necessarily the amount you want
to spend on a home. You need to factor in your down payment, interest on your-
loan, property taxes, renovations, routine maintenance, moving expenses and other
costs related to the home purchase. Do you want some new furniture, plant some
flowers, or buy a patio set? You need to set aside additional funds for all of these
costs. And don’t forget that you need to save for retirement, go on a vacation, and
have an emergency fund too. Therefore, before you go home shopping, calculate
how much you can, and want to, spend on a home after deducting all of the other

necessary expenses.



Don’t Let Your Luck Run Out...

Interest Rates Won’t Be This Low For Long!

You've seen the advertisements, news reports, posts on social media and maybe
you have even said these words, “The feds are planning to increase rates, so you
better buy a home now.”

But, what does that REALLY mean and how does that affect your home pur-
chase power?

So, let’s say that you qualify for a Principal & Interest (P&I) monthly payment
of $1,200 (using only P & I to illustrate — taxes, homeowner’s insurance and
mortgage insurance are not included).

e Sales Price of $295,000 So, what happens with a 1% increase in inter-
e $1,200 per month est rate?
e 30-vear fixed rate Same scenario — but the rate is now 5.5%. The

, - maximum sales price decreases to $265.000. With
e 20 percent down pay- :
S 20% down payment, the loan amount is now

: , 5216,0( % ease 1 ~chasi .
¢ Loan amountef$236.000 $216,000 or a 10% decrease in purchasing power

Here’s the bottom line! For every .5% (one-half) percent increase in interest

rate your purchasing power may be decreased by 4 to 5 percent (the percentage
1s smaller for lower loan amounts).

For every 1 percent interest rate increase, your purchasing power may be de-
creased by 9 to 11 percent (the percentage is smaller for lower loan amounts).

While no one can tell you exactly when and by how much there will be an in-
crease 1n interest rate, the chart above gives you an idea of how it may affect
how much you will qualify for when buying a home.

Remember you can choose any Lender you like, but not all lenders are
the same! So if you need help selecting a lender please feel free to call
Me at 239.313.9209 or email me at TomFMiller7@gmail.com
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WANT

Get pre-approved with us today!

PRE-APPROVAL BENEFITS

Maost home buyears aren’t aware of the importance of becoming pre-approved for a iocan. Because wa care,
we wani to make sure that you are WeH informed and educated abeut not only what ne vdq to happen.. but
also why. Here are some important things to consider:

KNOW WHAT UNDERSTAND BENEFIT FROM

YOU CAN AFFCRD WHAT TO EXPECT INCREASED NEGOTIATIN
WHEN BUYING POWER WHEN MAKING OFFEE

Lenders consider many factors in approving you for a loan including credit, income, debt, asse s, type of
property, and armount of down payiment. All of this information is important to not only you as a buyor but also
ihe Real Estate Agents and Sellers you will come in cortact with. You want to feel confident that fhe home You
choo will have a monthiy payment vou can afford. You also want the Real Estate Agents working on vour
transaction to feel confident in your gualifications and your ability to close on time.

CONTACT US TODAY FOR MORE INFORMATION!
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NMLS-378590 Realtor .
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WE HELP PEOPLE BUY HOMES

FINDING THE PROGRAM THAT IS RIGHT FOR YOU IS VERY IMPORTANT!
We are dedicated to educating the commusnity and to help vou find a program that can work with
your situation. Work with one of our professional mortgage advisors today to find out what vour
options are. You may not realize the different programs that might be available tc you.

FEATURES AND BENEFITS

- Buyer Education Programs

- Down Payment Assistance Loans (MCC, DEA
Programs, FHA, etc)

- Government & Community Lending Programs

< Mortgage advisors to help guide you

- Low Down Payment Programs

- Flexible Underwriting Guidelines

CONTACT US TODAY FOR
MORE INFORMATION!
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Steps to Homeownership ~ Made Easy

Buyer obtains pre-qualification from
Lender.

Buyer purchases desired home with
a Real Estate Agent's help.

Contract is accepted / Home is placed in
escrow.

Loan application is submitted to lender.
Lender orders title & property appraisal.
Loan materials are reviewed & processed.

Loan submitted to underwriting for
approval.

Closing agent - signing, transfer of final
materials.

Loan documents are signed.
. The loan is funded & recorded.
. Buyers get the keys to their new home.

Purchasing a home can seem complex.
Obtaining a mortgage shouldn't be.

Tom F. Miller
. Realtor

. Lisa N. Timmerman
Loan Originator
| NMLS #337456

/| Office  239-945-4348 ext:111
7 /| | Fax 239-945-4162
#HTBDE™

. lisa@tomasso.com
www.tomasso.com

Cell 239-313-9209
| Office  239-242-2000

REALTOR®

TomFMiller7@gmail.com

RE/MAX Realty Team i fm Tomasso Mortgage
6611 Orion Drive Suite 101 gl 4410 SE 16th Place Suite 1 7 17550
Fort Myers FL 33912 g5 ' Cape Coral FL 33904 g
g i ﬂ : iz
- NMLS 40552

This is informational only and should not be relied upon by you. RE/MAX Realty Team is not a mortgage lender. Contact Tomasso Mortgage to learn more about your eligibility for its mortgage products. Tomasso
Mortgage NMLS # 40552 Information is subject to change without natice. This is not an offer for extension of credit or a commitment to lend.

LCUALHOUING

LENDER



