You’re renting because?

Thank you for realizing that owning a home is a better financial decision, if you are renting in today’s
market it is potentially a huge financial mistake. Here’s some of the reason why.

You are paying / giving your money to your landlord.
You are losing out on an appreciating market. Meaning a home is gaining value and you are not
profiting from that appreciation.
¢ You are paying more in income taxes by not taking advantage of the mortgage deduction.
In today’s market it is cheaper to own then rent!

The information enclosed will help you understand why ownership is a better financial course then
renting. When I speak to people that rent they usually answer the question on why they rent vs own in a
couple of different ways.

¢ I don’t think that I can afford a new home.
¢ I don’t understand the process to learn how to obtain loan.
e Not sure what available.

First, the answer to those 3 questions are you speak to a lender to see where you stand credit wise and
what programs are available to obtain a loan and for what amount.

Second, I know the market and there is a home for every buyer! Be it a newly built home or an
established home, condo or townhouse. Once we know what you can and want to purchase I will set you
up on a unique automatic home search that will get new listing to you as soon as they hit the market.
Speed is critical in today’s market! So being ready and knowledgeable are the two key points to get you
the home that’s right for you!

So check out the information enclosed and if you have any questions, please contact me. If your needs
change, we will be happy to help you evaluate those needs and offer you the services that will help you
achieve your new goals. Again, thank you for choosing REMAX Realty Team. Talk to you soon.

Sincerely
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P.S. if you would like a Jree no obligation home evaluation or a exclusive priority home search program, please
call us at 1-239-313-9209 or email TomFMiller7@gmail.com

Tom F. Miller, New Construction & Gulf access properties specialist

Office: 239.242.2000

Email: TomFMiller 5
Fax: 239.242.2028

Cell: 239.313.9209

Each Office Independently Owned and Operated.




Purchasing a Home 1s now 38%
= Cheaper Than Renting

Is renting or buying a better financial bet? The gap between
renting and buying is narrowing across the U.S., home own-
ership is still 38% cheaper than renting. Rising mort-
gage rates and home prices have narrowed the gap over the
past year, though rates have recently dropped and price gains
are slowing. Now, at a 30-year fixed rate of 4.5%, buying is

38% cheaper than renting nationally.

Tom F. Miller
REMAX Realty Team

239.313.9209 or
TomFMiller7@gmail.com

Even though prices increased sharply in many markets over the past year, low mortgage rates
have kept home ownership from becoming more expensive than renting. Perhaps the best fi-
nancial reason to buy is that it enables you to gradually acquire ownership, or equity. Renting
has the serious downside of not acquiring equity, so renters never end up owning and must con-
tinue to pay rent, perhaps for their entire lives.

Also, owners generally qualify for a tax deduction on mortgage interest. As this deduction

lowers average monthly costs of ownership, it can enable people to own more house than they
could afford to rent.

Another big potential upside of owning is appreciation — the rise in house’s value over time.

Contrary to the common misconception that all homes sell for more than the purchase price af-
ter a long period, depending on when you buy and sell and the conditions of your local market,
there might not be much real appreciation, even over long time spans. Even if there’s an ample
supply of rentals at reasonable prices, home price appreciation can push up rents over time.
When you buy, you can lock in a mortgage payment for 15 to 30 years and ultimately benefit
from appreciation rather than suffering from it as a renter who must pay escalating monthly
costs. Even if you can rent a house now for a substantially lower monthly payment than what
you'd pay on a mortgage for a comparable dwelling, gradual appreciation can mean that years
down the road, your monthly rent could easily be so much higher than your mortgage payment
would have been and you could still have had plenty of money left over to pay taxes, insurance
and upkeep if you had bought. And by buying, you'd be acquiring equity to boot.

How To STOP PAYING RENT
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Cannot afford to buy?

Or think you can’t!

It’s not unusual for people to assume wrongly that they can’t afford to buy. Here are some
things to keep in mind:

1. Don’t get more house than you can afford. High rent punishes people two ways: They don’t
get equity and they lack money to make investments. And too high a mortgage payment can
severely limit resources for other expenses.

2. For those who don’t have proceeds from selling a previously-owned home, we know that a
pulling a down payment together be a challenge. There are many reduced down payment fi-
nancing options available today, and there’s certainly one for you

3. Remember that the goal of buying is to eventually own the home. In many markets, peo-
ple sell their homes when they retire and buy less expensive ones, using the profit to pay re-
tirement expenses while lowering their upkeep costs.

Step 1...Realize that renting is throwing your money out the window,

More accurately your giving it to you landlord. With the current rents in SWFL being so high
and that’s not likely to change any time soon. The sooner you buy the better off you will be.

Step 2 ...Speak to a lending professional.

They can help you to realize what you can afford or any program that may help you to pur-
chase a home. In some cases you may not be able at this time to secure a loan but they can
help you address any hic-up’s you may have.

Step 3...1 can Help!

You can speak to any lender you like, but like all things some people are better at what they
do then others. That is why I have enclosed Three different lenders that have proven through
their actions that they are committed to getting you the financing you need to buy a home .

e allyour real estate needs call Tom

; ~ 239.313.9209 or email TomFMiller7@gmail.com
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Business Name

Primary Business Address
Address Line 2
Address Line 3
Address Line 4

Phone: 555-555-5555
Fax: 555-555-5555
E-mail: someone@example.com

Business Tagline or Motto

We're on the Web!

example.com
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It would also be usefuyl

This would be a good place to insert a short para-
organization. It might i

gurp@se of the organization, its misgion,ngtﬁgizge

: ‘a;eﬁ,_ and a brief history. You could also include a
riet list of the types of products, services, or pro-

grams your organization offers, the geogr’ap'l'nic area
covered (for example, western U.S. or European

markets), and a profile of the +

members served.

to mclude a contact name
ore information about the
organization.
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Back Page Story Headline

This story can fit 175-225 words.

If your newsletter is folded and
mailed, this story will appear on the
back. So, it’s a good idea to make it
easy to read at a glance.

A question and answer session is a
good way to quickly capture the atten-
tion of readers. Vou can either compile
questions that you’ve received since
the last edition or you can summarize
some generic questions that are fre-
quently asked about your organiza-
tion.

A listing of names and titles of man-
agers in your organization is a good
way to give your newsletter a personal
touch. If your organization is small,
you may want to list the names of all
employees.

If you have any prices of standard
products or services, you can include a

listing of those here. You may want to
refer your readers to any other forms

of communication that you've created
for your organization.

You can also use this space to remind
readers to mark their calendars for a

-

Caption describing picture or graphic.

regular event, such as a breakfast
meeting for vendors every third Tues-
day of the month, or a biannual chari-
ty auction.

If space is available, this is a good
place to insert a clip art image or
some other graphic.
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